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CTAPTAIl =
MAJIEHbKAA BEPCUA
BOJIbLLOUN KOMIMAHUN?
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3AYEM HY)XEH CUSTOMER DEVELOPMENT

AN N N N RN

[lpoBepuTb, HEe ranAlLUHUPYEM 1IN Mbl

EbICTpO ABUTaTbCA K NMPOA4a>aM 1 peaJ/in3aynm ripoekTa

NpogaTts, fake it until you make it (MpHTBOpSANCS, NOKa Y TEGS 3TO HE NOJYYUTCSA)
He AE€NATb TO, UTO HE NPOBEPEHO = SKOHOMUTDb pecCypChbl

AprymMeHT TPETbEro /NLLA - ONOPHbIe TOUKU yoexaeHus

Bblﬂ,efll/lTb, YTO Mbl CHNTAEM HACTOJ/IbKO BEPHbLIM, YHTO MO>Xe&M Ha 3TO ONMPAaTbCA.
B Kakux Bonpocax Halla Bepcus CUTyaLmm CoBnajaet ¢ cuTyaLlmen Ha pbiHKe?

MonyuaTb 3HEepPruIo, AaHHbIe U pecypcbl. He cuaeTb B ayanTopum, a

B3aMMOZAEMNCTBOBATH C LLe/IeBOWN ayauTtopuen. MaTepuanbHble 1 YenoBeyeckme

PeCypcCbl CNEAYIOT 3@ AEUCTBUSMU U NOATBEPXKAEHNEM OT TPETLErO INLA.
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YTO 3TO - CUSTOMER DEVELOPMENT?

CTWVB BNAHK: «BHYTPU 30AHNA HAYEMO HE MNMPOUCXOOUT, TAK YTO BbINON HA YNIULLY»

Customer Development
(cokpalyeHHo - custdev, «kacTaes») -
TeCTUpPOBaHWE NAEN U MPOTOTUNA
byaywero npoaykTa Ha
BOCTpebOBaHHOCTb C MOMOLbIO
noTeHLMaAbHbIX NOTpebuTenen.

Customer Development
doKycmpyeTcss Ha NOCTOAHHBIX
nTepaLmsax u yTOYHEHUM NPOAYKTA
Ha OCHOBe 0bpaTHOM CBA3U C
KANEHTaMM
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YTO 3TO - CUSTOMER DEVELOPMENT?

CTWVB BNAHK: «BHYTPU 30AHNA HAYEMO HE NMPOUCXOOUT, TAKYTO BbION HA YIIULLY»

bnarogaps meTogmke MOXHO BbISIBUTEL HEKOTOPLIE BELLM

*  M3Ha4vanbHaga rmnoTesa BepHa

* npeasiaraemMblil NPOAYKT peLlaeT npobremMbl NonbL3oBaTenen

* uenesas ayauTopusa dygeT Ucnonb3oBaTb NPOOYKT

*  3aMblCesnl HOBOW QOYHKLUMM ONS CYLLECTBYHOLLEro npoaykta éyaet acddekTmBeH

* I'IOTp86VITeJ'IVI roToBbl 3aMnaTtnTb yKa3aHHYIO LEeHY TOBapa
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YTO TAKOE CUSTOMER DEVELOPMENT B POCCUNCKON

UHTEPNPETALUWN?

Customer Development # (He paBHo) Customer Discovery

Pa3BuTme notpebutenen # (He paBHo) Monck notpebutenen

4 cTagmn «Pa3BuTtums notpebutenemny»:
1) [Nownck noTpebutenen

2) [MpoBepkanoTpebutenen

3) MacwTtabupoBaHue noTpebuTtenen

4) Co3paHuve opraHmsayum
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CTAOAUUN CUSTOMER DEVELOPMENT

Mounck notpebutenen (Customer Discovery)

KTo nokynaTesn Bawero npoaykrta? Kakue y HUX

ecTb npobaembl?

Kakyto BaxxHyto npobsieMy Bbl peluaeTe a5 notTpebutens?
Kakne LLeHHOCTM OHM HaxXOAAT B BalleM NpoayKTe?

MpoBepka notpebuteneit (CustomerValidation) — 3ToT Wwar o NocTpoeHMN LLEeNnoYKM NPOAAX U MPOABUXKEHMS,
KOTOpble MOTyT ObITb MOBTOPEHDI.

JKOHOMMKA Ha 3TOM LUare He A0J1XHa 6bITb YyObITOYHOW. JpyrnMmn cnoBamm - Ha 3TOM Liare

NpoBepseTCs, CMOXeTe /i1 Bbl NPOoAaTh CBOM NPOoAYKT (MVP -MUHUMaNbHO-A40CTaTOYHbIN) paHHUM

K/NIMeHTaM 3a peasibHble AeHbrun.

Ec/v Bbl CNpaBUANCE C STUMK ABYMS LLAFraMK, TO TOMAA Bbl HALWAM BU3HEC MOAe/b, KOTOPYH MOXHO
MaclTabupoBaTb,
Ecnun HeT — Heo6x0AMMO BepHYTCS Ha NEPBbIM War 1 NPUAYMbIBATb A pYyrve BapuUaHThI.

* 370 nounck product-market fit, Ha koTopom rMbHeT HosbLLE BCero cTapTanos
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CTAANN CUSTOMER DEVELOPMENT

MacwTabupoBaHue notpeburtenen (Customer Creation) — 370 npo pokyc Ha yBesmyeHnn obbvema
NpMB/IEKAEMbIX KJIMEHTOB M CNPOCA Ha Ball NPOAYKT.

[lobaBneHne HOBbIX KAHA/I0B, paclIMpeHMe CErMeHTOB NOTpebuTenemn, co3gaHme

MeXaHM3MOB M aBTOMATU3aLLMM MPOABUXKEHMUS, MAPTHEPCKUX U pedepasibHbIX MPOrpamM,

ceTen AncTpmbyumm - BCE AN MaclTabupoBaHUA NPoAaXx.

YNnyulieHue 1 ynpoLeHne NpoayKTa, aBTOMaTM3aLma COopKn 1 A0CTAaBKU NPOAYKTA C Le/Ibio MOCTABKM
6osbluemy KoNMYecTBY NoTpebuTenen (4TO YacTo CONPOBOXAAETCA YXYALLEHNEM €ro KayecTBa)

Co3paHue opraHusauumm (Company Building) — co3gaHne popmanbHON CTPYKTYpbI
yrnpaB/ieHMs, NPOLLeCCOB, AenapTaMeHTOB, y3KO-PYHKLWUOHANbHbIX POJen U MOTUBALMOHHbIX
nporpamm.
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CTAOUN CUSTOMER DEVELOPMENT

CUSTOMER
DISCOVERY

[ PIVOT (—l

MOUCK MOEWN

» CooTHeceHue
npobnembl 1 peLLeHns

* [lpegnonoxerHna MVP

« BopoHka npogax

CUSTOMER ~

VALIDATION

PacwmpeHue
XapaKkTepucTuK Nnpoaykra

Co3paHune busHec-moaenu

[naH npogax u
MapKeTuHra

CUSTOMER ~

CREATION

COMPANY

BUILDING

PEANMW3ALMA WOEWN

OcBoeHune
MaclwTabuposaHus
npoaykTa

CospgaHune opraHn3aumoHHOM
CTPYKTYpbl

Cos3paHne mogenun busHec-
NpoLEecCcoB
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NMpo6sieMHOoe UHTEePBbIO

Kak 3apgaBaTtb BOMpPOCHI Ha I'IpO6J'IeMHOM MHTEePBbKO HE HaMeKad Ha CBOW
I'IpO,EI,yKT? bbin npeasyioxeH Takou BapunaHT. rpeacrtaBbre, YTO Bbl MOXETE
TOJ1bKO Ha6.|'II-O,EI,aTb 3a noTteHunanbHbIM KNMeHTOM. YTO BaM BaXKHO YBUOETD, YTOObI MOHATH
Harindme mninm oTcytcresmne I'IpO6J'IeMbI? BoT 06 aTom # roBopuTe.

YKM3HEeHHbIN npumep.

CerogHst nogapvnu 6adyLuke HOBbLI TENEBU3OP.

Bce HacTpounu. OHa nonpocuna nokasaTb, Kak OH paboTaer.
CobCcTBEHHO BCE, YTO HaAo NokasaTb - Kak NMonb30BaTbCs NYrsTOM.
[Tokazanu.

[1ns yBepeHHOCTW, YTO CTapyLLKa BCE NoHsAMNa, NoNpocun nokasartb, Kak OHa UM MNOSb3yeTcs.
OHa BKntoumna tenesnsop, 6e3 npobnem npundasuna rpOMKOCTb (COYYBCTBYHO COCeasM...).
[Mpowy nepekntoynTb KaHanbl.

OHa ¢ nomoLpbto kHonok CH+ 1 CH- nepellénkHyna kaHanbl Bnepéa Hasag.
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NMPAKTUKA AJ15 BALLEWU NOJ1b3bl

= Bawa 3aga4a — HauT NOTEeHLMAIbHbIX NOTPebUTENEN N NPOBECTU A1 HUX NPEe3eHTaLLMI0 Ballero
npoekTa B popmaTe UCcnes0BaHuUs

= PaboTtaem Ha nepBowm ware Customer Development - noucke notpebutenen

= MwuTe cambit 61M3KNIM KOHTAKT C MOTEHUMUAIbHbIM KIMeHTOM. HanuwuTe konneram,
OAHOrPYNMHMKAM, 3KCNepTaM akcesiepaTopa eCiM NOHMMAETE, YTO OHM MOTYT BbICTYMUTb B PO/
noTeHymanbHoro notpebutens (ana B2C)

= OdopmuTe Cnama c pesysibTaTamMu Ballero uccnes0BaHus B BUAe «Tabaunubl pe3ynbTaToB»
CobepuTe 06paTHYIO CBA3b, YKAXUTE, KaKMe rMnoTe3bl NOATBEPAUINCH, KaKMe BblIM ONPOBEPTHYTHI,
Kakune BbIBOAbI Bbl CA€1aAN NO UTOram paboTsl
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CUSTOMER DISCOVERY U CUSTOMER VALIDATION

1. ChopmynmpymnTe runotesbl 2. MpoTecTupymTe runoTesbl o npobaemax

0 Npo6nemax, Mpe3eHTauma NPo6aEMHbIX 30H, MHTEPBbIO

O NPOAYyKTE, Ko/imyecTBeHHas oLieHKa YNyl eHHOM BbIrobl, NoTepb

noTpe6utenax, MoMMMTE, NOYEMY OHM CaMM HE MOTYT UJIM HE XOTAT PELLMTL NPOBGIEMbI
KaHaslaX BHMMaHWA, Y6eaMTech, YTO Bbl pa3roBapMBaeTe C peasibHbIM K/MEHTOB, a He ero
LeHax, oTpaKeHnem

TMNE pbiHKa, KOHKYpPEeHLMH HayHMTEe pasbupaTtbCcs B NPOLECCE NPUHATUA PeLLEHMSA(3TO HOPMAJIbHO)
3. MpoTecTupymnTe runoTesbl 0 pelweHnu, NnpoaykTe 4. Baamgupyire

[lpe3eHTaumAa NoTeHUMaIbHOro peLeHna, KoHuenumm [[0TOBbI I OHU NNAaTHUTL? Koraa?

NpoAyKTa YTo camoe BarKHOE, 3a YTO roTOBbl MI1ATUTb?

JemMo npoaykTa (6ymarkHoe, Mokar, figma, Ha OT6epuTe Torn-1 YacTb pelleHus

candeTke) [OTOBbI /I CTATb MEPBbIMM MOJIb30BATENAMM?

[poTecTupymTe MoAeNb 3aTpaT U [10Xoa
PaccnpocuTte o cpesie 06MTaHMUS «MM NOAO0BHbIX>

5. MnaH pa3BnUTHUA
Y3HanTe 06BbEM KJIMEHTOB C NOAOOHBIMM NPpob6ieMaMM
Y3HamTe, Kak 6bl Ball KJMEHT NpoAaBaJl BalMX NPOAYKT TaKMM Ke KIMEHTaM
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CUSTOMER CREATION N COMPANY BUILDING

1. FloTOBbLTECH K 3amnyCKy

BuibepuTte TMN pbiHKa

YcTtaHoBuTe Uenu npoaax v MapkeTUHroBOM KOMMYHUKaLWM Ha NepBbIv rof
NMo3MUMOHUPYNTE KOMMAHUIO U NPOAYKT

CooTHecuTe NO3MLUNMOHNPOBAHNE C PbIHKOM

2 3anycKanTe KOMMNaHUIO U NpoayKT 3aduKcupynTe
Luenesyo ayautopmio Bbibepunte KaHarnbl KOMMYHUKaLNK
Cdopmynumpyinte coobuieHns PaspaboTtainTe cTparernto
veana OueHuTe pesynbrarhl

3. CozpauTe cnpoc

CdhopmynumpymnTte cTpaTternio cosgaHns cripoca, COOTBETCTBYHOLLYIO LIENsSM NepBoro roga YcraHoOBUTE
KpuUTepum ons naMepeHunst ycnexa cosgaHus cripoca

[MoBTOpPANTE, pazBopavynBanTECh UM BbIXOOUTE.

4. NMnaH pa3BuTuUA

CdopmMmunpynTte AOPOXHYLO KapTy Ha 6 mecsues, 1 road, 3 roga

CneguTte 3a NosiBlIeEHNEM HOBbIX KOHKYPEHTOB 1 BU3HEC-MoAenen Ha pblHKe
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Customer Development & Customer Discovery TecrnpoBaHue KaHanos
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NMPAKTUKA AJ15 BALLEWU NOJ1b3bl

= Bawa 3aga4a — HauT NOTEeHLMAIbHbIX NOTPebUTENEN N NPOBECTU A1 HUX NPEe3eHTaLLMI0 Ballero
npoekTa B popmaTe UCcnes0BaHuUs

= PaboTtaem Ha nepBowm ware Customer Development - noucke notpebutenen

= MwuTe cambit 61M3KNIM KOHTAKT C MOTEHUMUAIbHbIM KIMeHTOM. HanuwuTe konneram,
OAHOrPYNMHMKAM, 3KCNepTaM akcesiepaTopa eCiM NOHMMAETE, YTO OHM MOTYT BbICTYMUTb B PO/
noTeHymanbHoro notpebutens (ana B2C)

= OdopmuTe Cnama c pesysibTaTamMu Ballero uccnes0BaHus B BUAe «Tabaunubl pe3ynbTaToB»
CobepuTe 06paTHYIO CBA3b, YKAXUTE, KaKMe rMnoTe3bl NOATBEPAUINCH, KaKMe BblIM ONPOBEPTHYTHI,
Kakune BbIBOAbI Bbl CA€1aAN NO UTOram paboTsl
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CNACHNbO 3A BHUMAHME!
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