NMpoeKT «YMHadA TPpOoCTb AN
He3paYnx»
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O yeM NpoekKT

YMHaa TPOCTb C HABMUIAaTOPOM — 3TO MHHOBALMOHHbIN
MHCTPYMEHT, KOTOprl;I MOYKEeT 3Ha4YMTeNbHO obnerymnTb
XN3Hb TIOOAM C HapyLWeHNAMM 3peHN4.

JTnpep koMaHgbl: CeHnHa KpuctnHa
CocTaB KOMaHabl: FlofioBaHoBa KceHus
OMutpmesa AHactacusa

HAkoBneBa CHeXkaHa

AkyboBa EneHa




Product

Tech

3a0a4a

* ObecneyeHme MaKCMMarbHO TOYHOM M CBOEBPEMEHHOM MHPOPMaLIMKM O MPEenAaTCTBUSAX.

* MNpenocTaBneHe BO3MOXXHOCTU MIAaHMPOBaHMA MapLlpyTa € UCrob3oBaHMeM GPS 1 KapT.
* BO3MOXXHOCTb MOOKMOYEHMS K CMapTPOHY A9 MOoNyYeHUs OMNOAHUTEbHOM MHDOPMaLMKM
(MporHo3 noroakl, BpeMsa, coobLieHms).

* Co3gaHme MHTYUTUBHO MOHATHOIO MHTepdenca ansa ynpasneHmna "YMHoM TpocTbio'.

KnueHTCKne cerMeHThl:

1. He3pauwme ntogmn, Begylime akTMBHbIM 06pa3 »m3Hm (Monogble ntogn (oo 50 net), C
XOpOoLWnM 0oxonoM, C BbICOKOM MOTUBALMEN K CAMOCTOATENBbHOCTK, C pa3BUTbIMU
KOMMbIOTEPHbBLIMM HaBblkaMy, C aKTMBHbBIM COLMANbHbIM KPYroMm).

2. Hezpaume nogm ctapwero BospacTta (C orpaHUYeHHbIMKW GUHAHCOBBIMU BO3MOYXHOCTAMMU,
C HEOBXOOAMMOCTb B OOMONHUTENBbHOW Nogaep»kke, C orpaHMYeHHbIMY TEXHOMOMMYECKUMM
HaBblkaMK, C OrpaHNYEHHOM BO3MOXXHOCTbIO CAMOCTOATENNbHOIO MepenBmKeHns).

3. Pooutenu He3padmx geten (C Hy>XHOCTbio B 6€30MacHOM M MpoYHom TpocTtu, C
HeobXxoOMMOCTbIO B MPOCTOM yrpaBnieHunn, C XenaHmeM getem 6biTb Kak BCe).

4. PoOCTBEHHUKM Hespsaumx (Bspocnble noau ot 20+ 1 cTaplue (6paTbs/cecTpbl, pogutenu,
CblHOBbs/Oo4epm), BonHytoTca 3a 6e30MacHOCTb He3paumx, C cpegHnM 4oX0O0M 1 6onblue).



OnucaHue pelleHnsa / NpoayKT

Product

Tech

+ Mbl MCNOMb3yEM ONA U3TOTOBMEHUNA HALLMX TPOCTEN
nepepaboTaHHbIM MAACTUK M MPUHOCKUM MOMb3y He
TO/IbKO BaM, HO N OKpY»KatoLlen cpene

+ [MOHATHbINM MHTepdenc. C HaALMMUMN TEXHONMOTMAMMU
pa3bepeTca ga)ke pebeHoK.

+ YCTPOMCTBO HaLLEW TPOCTU MYJTbTUCEHCOPHO. Mbl TaK
YK€ HaLefeHbl Ha HeE3pAaYnx ntaemn ¢ ocnabneHHbIM
C/TyXOM.

+ Hawa TpocCTb paboTaeT ¢ noMolLlbio GPS. MNMoaToMy BaLUm
POACTBEHHWMKM CMOTYT OTCNeaunTb Balle
MECTOMOSIOXKEHME N3 MPUNTOXKEHNA B CBOEM CMApPTPOHE.



Market strategy

PbIHOK

1. Fleorpaduma pbiHKa:

MNpoeKT "YMHada TpoCTb" HaueneH Ha PbIHOK TFOOEW C OrpPaHUNYEHMAMM MO 3PEHUIO U
MOXXWNbIX NOAEWN, KOTOPbIE HYXOAt0TCA B LOMOMHUTENBHOM MOMOLLM B OPUEHTALMN.
OCHOBHbIM perrvoHoM byaeT NckoBcKada 061acTb a Mo3XKe U Apyrme pernmoHsl PO.

2. OLIeHKa PbliHKa CBEPXY/CHU3Y:

*OueHKa cBepxy:* Micxoaa 13 obLero KonmyecTsa togen C orpaHmMyeHmMamm no 3peHunto
N MOXXMbIX NOAEWN, KOTOPbIE MOTEHLMaNIbHO MOMYT BOCMOMb30BaTbCA AaHHbIM
YCTPONCTBOM, OBLLMM PbIHOK MOYXET OOCTUraTb MUNTMOHOB MOJSIb30BaTENEN.

*OueHKa CHM3Y:* OueHKa MOXXET HAaUYMHATbCA C KOHKPETHbIX LeNeBbIX Fpynn, HanpuMep,
nonb3oBaTenem cneumanm3ampoBaHHbIX OPraHM3auni UnM CoOoBLLECTB ANd ML, C
HapyLUeHMAMU 3PEHUS, YTO MO3BOSIUT YTOUHMTL peanbHble LM pbl crnpoca.

3. MouyeMy Mbl MOMYyYMM CBOKO OO0 PbIHKA?

Mbl NpeniaraeM yHuKanbHoe coyetaHue GyHKLUMOHaNbHOCTU, JOCTYMHOCTU 1 yao6CcTBa
MCMNOMb30BaHMSA, KOTOPOE Yy)Ke peLlaeT peasnbHble MpobrieMbl Mob3oBaTenen.
cnonb3oBaHMe COBPEMEHHbIX TEXHOMOTMM B COYeTaHUM C MPOCTbIM U UHTYUTUBHO
MOHATHBIM UHTEPdEMNCOM 06ecneYmnT HaM KOHKYPEHTHOE NPEenMYLLIECTBO.



CpaBHeHWMe C KOHKYpPeHTaMK

None-market
Competitive
Advantage

1. KTO HallW KOHKYPEHTbI?

PbIHOK BK/OYaET B cebq Kak TpaAMLMOHHbIE TPOCTU, TaK U MHHOBALLMOHHbIE peLUeHUs B
BMOE OPYIMX YMHbIX YCTPOMCTB, pa3pabaTbiBaeMbIX CTapTarnamMm 1 KOMMaHMAMU, KOTopble
3aHMMaALOTCA NMPOU3BOLACTBOM TEXHOMOMMKW A4 ntofen ¢ orpaHUYeHHbIMU BO3MOXXHOCTAMM.

2. NoyeMy Mbl MHTEpecHee noTpebuTento?

Hale yCTpOMCTBO OT/IMYAETCH BbICOKOW TEXHOMOMMYHOCTBIO (HanpmMMep, HallMyme CEHCOPOB,
GPS, 6nt0Ty3-coegMHEHNA C MOBUMBbHbLIM MPUNOXKEHUEM), YTO MO3BOASET MOIb30BaATENAM
nony4Y4aTb MUHOOPMaALMIO O CBOEM OKPYXKEHMK B pealibHOM BPEMEHMU, a TaKKe
B3aMMOOENCTBOBATb C APYrMMUM YCTPOUCTBaAMU U CEPBUCAMMN.

3. Kak Hac ycnblWaT KIINMEHTbI?
Mbl MAaHUpPYeM aKTUBHO COTPYOHMYaTb € 6oMbHMLUAMK, € [CKOBCKOM 06/1acTHOM
opraHusaumen BOC, 3anycTuTb pekaMbl B OOLLECTBEHHOM TPaHCMOPTE U Ha paguo.

NpoBeneHue ,EI,eMOHCTpaLI,MVI n I'Ipe3eHTaLI,I/Il7I Ha BbICTaBKaX M CrieualibHbIX MepPOTrNMpPUATUNAX
TaK>XXe NMoMOXKeT npumeriedb BHMMaHME K HalleMy NMpPoayKTy.



bU3HeC Modenb

1. Mogenb MOHEeTU3aUnn.

MNpooyKT «YMHaa TPOCTb»:

- DKOHOM (Hegoporom AaT4YMK ABUXKEHUS, BUOPUMPOBaHME Ha NpeaMeThl,

MPOCTOro BMAa TPOCTb U €€ HAaKOHEYHMK, aT4YMK O/19 coegMHeEHMaA C
Customers sources TenedoHoOM)

- MpeMmnyM (MeTannmyeckas TPOCTb, YCUNUTENb BUOPUPOBAHUSA, BCTPOEHHbIM

FO/I0COBOM MOMOLLHUK C CUCTEMOM HaBUraLMK, OaTYMK 419 COeOAUNHEHUSA C
TenedoHoOM)

2. MponykT MO 1 MIT:
ExxemMecayHaga noanmcka
[ogoBag nmoanmcka

Actions of the PaclumnpeHHble yHKLUNM

client



[11aHbl HA 3 roaa

STanbl Pa3BUTUA MPOEKTa M NPOoAYKTa (KNtoueBble BEXM):

NccnepgoBaHMe U NnaHMpoBaHWe (aHanms)

opportunity
backlog

Pa3paboTKa 1 NpoTOTMMbI (MoanMcaHme 4OroBopa C Npom3BoanTenem
3NEKTPOHWKM, papaboTKa NporpaMMHoro obecrnedyeHumsa, cosgaHme
paboTaloLLero NpoToTMna)

Mpon3BOACTBO M MOArOTOBKA K 3aMyCcKy (Mosy4YyeHmne HeobxoamnMbix
cepTMdUKaATOB M 3aBepLLUEHME NabopaTOPHbIN MCMbITAHWUIM NPOTOTKMA)

3anycK M MNOCT-3aMycK (3anycK NMMAOTHOW NapTUmM, oPULIMaNbHbIM 3amyCK
MPOAYKTa Ha PbIHOK, OOCTMXXEHWeE ONMpeaeneHHOro ypoBHSA Npoaax)



KoMaHOa

Jlnpep koMaHabl: CeHMHa KpUcTnHa

CocTaB KOMaHAb:

Hard skills |/IH>KeVHep—pa3|oa60Tqm<mz lonoBaHoBa KceHuna n dkoeneBa CHe)aHa
OunsanHep: MntpmeBa AHacTacuda
CneumnanmncT no KOHTPOSIO KadecTBa U TeCcTupoBaHuMto: AkyboBa EneHa



