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Problem

MNocnegHMe HeCKoNbko NeT Ha dapMpbliHKe naeT 6opbba 3a
2P PEKTUBHOCTb MOMEBbIX CMY»KO

3aTpaTbl HA MeaMLMHCKOro npeacTtaBmTens Co cpeaHen
3apaboTHoM Nnatom B PO cocTtaBnatoT oT 500 Thic. oo 6onee 1
MNH pybnew B Mecql

B yCnoBMAX OCTPOW KOHKYPEHLMMN Ha papMaLeBTUYECKOM
PbIHKE CTapble NoAXoAbl K MPOABMKEHMIO MPOAYKLNU yrKe
mcyepnanu cebqa

MeauunHCKMe NpeacTaBUTeIn CTanKMBatoTCA C BbIFrOpPaHMEM,
a dapMKOMMaHMM C NoTepen 3aHMMaeMbIX OoMeln PbiHKa

YnpaBneH4yeckoe 3BeHO 03ab604YeHO MOUCKOM, BHEAPEHWEM U
MOHUTOPUHIOM HOBbIX KPI, Mpn3BaHHbIX MOBbLICUTb
pPe3yNbTaTUBHOCTb M MPO3PAaYHOCTb PAabOTbl MOMEBbIX CUJI

3 137 OCHOBHbIX BbI30BOB GapMMHOYCTPUKM CBA3aHbI C
nosieBbIMKM CUIaMM™

Re:start

OOVH 13 KPYNMHENLLUNX BbI3OBOB
dapMaLLEBTUYECKOW OTPACN —

noBbilleHUne 3PpPeKTUBHOCTU

noneBbix cun!

/ Pharmaceutical companies \
Field Force Team Head Office Support Team

ﬂM“M

Medical reps MSLs! KAMs? Sales  Marketing
managers managers

n n ‘ o, ” ‘“

1% jine KIMs3 Medical
Pharma reps managers CRAs* manager?/

https://viseven.com/pharmaceutical-industry-challenges/



Solution Re:start

MedRedAl - NMnatdopma anga nosbilleHUA 3PpPeKTUBHOCTHU

noneBbiX CUnN (I)apMaLI,EBTM‘-IeCKMX KOMMaHUMU C T 20%
npuMeHeHUeM UCKYCCTBEeHHOIro UHTeNNeKTa. Sberauerocts sy3uT3
O6paboTka AaHHbIX MO BbIObLITUIO PelwlaeT npobnemy

NPOOYKUWK, peanm3aumnm B anTekax, KOMMep4YeCKMX oTae1oB

ncrnonb3ysa gaHHble MOJIIT, dapMaLEeBTUYECKUNX KOMMAHMI B
ONCTPUBBLIOTOPOB U anTeYHbIX CeTeEN 4acTW NOBbILLEH WA

C MPAMbIMU MOCTaBKaMU. 3PPEKTUBHOCTU MOSIEBbLIX CUJT

(MeoMUMHCKMX NpeacTaBuTenen,
KOMMeEpPYEeCKMX MeHeaXXepoBs,
denepanbHbIX MeHeOXXepPoB)

[MocTpoeHWe NPOrHO308 U
NaHUPOBaHME Mo TOBapoobopoTy
Ha ypoBHe dapMaleBTUYECKOM
KOMMaHWK, anTeYHOW CeTU U
OTAENbHO B3ATOM anTeKu



Market & Competitiors Re:

Global Pharma & Biotech CRM Software Market Size, By Value 2020-2027 (USD Million)

Global Pharma & Biotech CRM Software Marke
_JAcacR Share, By Technology, 2021 & 2027
* PblHOK CRM Ha ¢papMaLEeBTUYECKOM PbIHKE R ~ o 00 %,
pacTeT B cpeaHeM Ha 15,2% B rog 1 k 2027 rony IIILIJ | s . . .
cocTaBuT 10 MAPA AO011aPOB et St St o J % £y
®oe00® ®o00®
« Al-powered cucTeMbl cOCTaBNAOT 15% OT PbIHKa P SRACLE Yoeva 2021 2027
® Al CRM @ Conventional CRM

* PeanbHO OoCTMXXUMbIM 06beM MedRepAl kK 2025
rogoy Npwv yyeTte npoao/IXKMUTENBbHOIO LUMKIIa
coenok — 18 MnH pybnewn

Competitive Landscape
Company Market Share Analysis, 2021 (%)
* OCHOBHbIE NTPOKKM PbIHKA MPeKpalwatkoT CBOKO
OEeATeNbHOCTb Ha TeppuTopumn PO, NnosToMy
MPEOIrHO3bl MO NMMOPTO3aMeLlleHNO CTONTb 1305 Salesforce
PaccMaTpmBaTb KaK NMo3nNTMBHbDbIE

®m Oracle

« Perynatopbl PO paccMaTpmBatoT orpaHuMyeHmns
Mo BbinsaTaM peTpoboHyCcoB A4
dapMKOMMaHMM, YTO TakK Xe aBdeTcs
MNO3UTUBHbBIM PaAKTOPOM

Veeva Systems

Others



Business model Re:start

Mopgenb MaclwTabmnpyeMom KaCTOMM3aL MM Ha OCHOBE MPOoAaXK MMLEH3UNN:
1. JlnueH3una 6a3zoBom nnatdopmbl — 1 MAH
Oby4yeHre Mogenewn — 3 MIH pybnen

2
3. WHTerpaumga — 3 MnH pybnem
4

Mopooepykka/conpoBoxaeHmre 2 MH B rof, Ha 100 coTpyaHUKOoB, natoc 20 ThiCaY 3a KaXkaooro
OOMONHNTENBbHOIO COTPYOHMKA

5. KactomMmumzauumga INO nog Hy»XaObl KIMeHTa — cornacHo 13



Secret sauce Technology Re:start

MCTOUHHKK 3aKa3unKa Cepeep

Pa3paboTaHbl COOGCTBEHHbIE MPEeaNKTUBHbIE
MO E-y nu. 5 nnp‘i:g;iﬂi:;;fﬁ:ﬂ"“ " MopgcucTema oGpaboTki gJaHHbIX

i
Pa3paboTaHa coObCTBEHHAA apXMTEKTYPa, MgIn | e

p SApo NpUACHEHIS > AHcambne Npe/iCKa3aTeNbHbIX
KOTOPad MO3BOJIAET COXPaHATb a MoAener

o A

MHPopMaUMo O Npodarkax dapM KOMMNaHUM ) !
Ha X MHPPACTPYKTYPE, UTO COOTBETCTBYET 2 »| Aricamtine woneneii paznagn
TpeboBaHna NbB :
Ha OaHHOW apXUTEKTYpe MOXHO pa3BMBaTb c [ & L/ )

H Basa faHHbIX -
06paboTKy OaHHbIX MO HEOOXOOMMbIM ¢ «
MeTpuKaMm 3c1>d>eKTV|BHOCTM MOMNEBbIX CUJT *

MogcucTema BUZYanW3aLUuM Ha CTOPOHE 3aKa3uMKa

= Create / reinforce = Physicians % of the target covered by = Brand Preference Mix > Apache Superset
awareness (e.g. KOLs, specialists, GPs) the Field Force Team index (i.e. corporate
. reputation, product
= Generate interest = Pharmacists = % of the target influenced attributes, service quality)
(e.g. retail or hospital) by the Field Force Team ) )
= Develop brand preference 0 . = % of hospitals having
= Patients * % of the target having a listed the brand
= Increase share of positive opinion of the
prescription 0 NinEes services offered?® = Price negotiation
= Increase compliance = Number of interactions = Sales level and evolution
® Influencers . (e.g. by customer, by in-field
= Limit substitution rate (e.g. health authorities, collaborator) = Share of prescription
“politics”, patient advocacy
= Get the brand listed groups, public health = Implementation time = Change in the number of
) i I, i ) i required vs. planned treatment initiations
= Fine tune the profile of the insurance, professional
customer associations) = Actual vs. budgeted cost = Return on investment



Traction Roadmap

2023

« Pa3paboTka npegunKTUBHbIX
Mopnenemn

+ KomMmnekToBaHWe KoMaHabl
CTEMKXONOEPOB NPoOeKTa

* MapKeTUHroBoe nccnegoBaHme
PbIHKA

» [loarotoBKa MHBECTULMOHHOIO
npeanoXeHms

« OYyC

+ SAFE

2024

* Penuns MVP

* Munot npoekta c AO «Meguncopb»

» Peanusauynmga 6noka «Ternnosble
KapTbl»

* YyacTue B BbICTaBKax «ANTeKa,
«DAPMA 2024»

* lMpoparka 3 NnueH3nn

* Seed payHa

Re:start

2025-2030

« Peanusauymsa 6noka «Rx»

* Penuns MRAI CRM

* BbIxod Ha MeXxayHapoOHbIM PbIHOK
 PayHOo A

+ PayHo b

 IPO



Aqa3 bapueB

AnbbepT
Fannak6epos

Ceppnap OpasoB

Re:start

Dream Team

KomMaHga npodeccroHanoB YHMBepPCUTETA
NHHOMOMC.

bonee 40 neT HAKOMMEHHOIO MPOEKTHOro
onblTa.

[nybokaqa akcrnepTnsa B ynpaBeHnmn
MnpoeKTaMu and pa3paboTkM aHTepnpamns
peLleHnn.

Bonee 20 pe3ynbTaToOB MHTENNEKTYAIbHOM
OEeATENbHOCTMU.



ASK Re:

« Valuation cap — 100 M/H. py®6.

« SAFE — 10 MnH. py6. MHBECTULMOHHbIV PayHA:;

BanmngnpoBaHHaa MVP

Peanusaumnsa 6noka «TennoBble KapTbl»

MunotupoBaHme ¢ AO «Meguncopb»

3 npopaxkun B PO

« EXIT:

« M&A
« PO



CHa4ana oHu Teb69 He 3aMeYaloT, MOTOM CMeloTCH Haa
TO60M, 3aTeM 6optoTCAa C TO60M. A MOTOM Tbl
no6exxaaeLlb.

SCAN ME

MaxaTtma NaHgu




