INCENTIVE

O6pasoBaTenbHaa nnatdopma MBA

®Ire0Y BO PocToBCKMIM rocyaapcTBeHHbIN 3KOHOMUYeckuit yHusepcutet (PUHX)

3aka3suuk: Py (PUHX)
Co3pnaHune 3NneKTpoHHOM obpa3oBaTesibHOM MJ1aTdopMmbl No Kypcy MBA

(Master of Business Administration)

Muccusa 2: UccnepoBaHue 20.10



1) B uem cyTb neATeNbHOCTM KOMMaHMU-3aKa3unKa?
3aka3umnk - 6usHec wkona PI3Y PUHX, ocyuwiecTenaowasn
obyueHuMe no nporpamMmmMam JOMNONHUTENbHOTO
npodeccruoHanbHOro obpasoBaHuA.

2) Kakoi npoayKT unm ycnyry 3akasumk XoueT rnojyuymTb B
pe3ynbTaTe pelueHusa ero sagaumn?

3aKka3uuK XoueT NosiyunTb Beb6-Bepcunio obpasoBaTesibHOW
NNaTOPMbl C BbICOKOU CTEMEHDbIO Pa3paboTKku U NEHANHT
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Llenb nonyueHua obpa3oBaHua B %
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[Mpobnema:

« TeKyuwan peannsauyna pyHKLMOHaNA OCYLLLECTBIEHNA
OOMONIHUTENBHOIO NPogdeccruoHasbHOro obpasoBaHuA
uepes nnatpopmy Moodle He ycTpanBaeT 3aKa3uuKa, B
cuny Heypo6bcTBa e€ Ncrnonb3oBaHUA.

- Heyno6¢cTBO MHTEPdENCA TOPMO3IUT pasBUTUE
obpas3oBaTesibHOro npoLecca n AUHaAMUKY NMpUBIEYEHUA
HOBbIX cnyLwlaTeneun.
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1) OTKypa 6ypyT npuxoauTtb faHHble? B Kakom oHu 6yayT
dopmarte?

3aKa3umnK NpefocTaBUT JaHHble O dopmMaTe NpPoBefeHNA
0byueHuA, CrnnKkepax N NPUMePHOMN HaMOHAEMOCTH
yUuebHOTO Kypca.

2) Kakue TexHonorum obasatesibHO UCMNOJIb30BaTb?
e Beb-TexHonornu
e Obpa3oBaTelbHble
e MynbTnmepua
e KencoBble TEXHONMOTNM
e [exHonornm a3 faHHbIX
o Anropntmmnaauns
e MopgennpoBaHue

3) MoeT nu 3aKa3unk NopekoMeHO0BaTb, Ha KaKMX
KOHKYpPEeHTOB unu open source (Bcem [ocTynHble)
peLleHnAa CTouT obpaTnuTb BHUMaHNE?

Canvas




ITnueckKkmne
Ha Hawen nnat@opme yuTeHa
KOHOUAEHLIMANbHOCTb, COXPAaHHOCTb JIMUHbIX
[NaHHbIX NOMb30BaTeNien 1 3alNTa aBTOPCKNX
NpaB B COOTBETCTBUM C 152 D3 «O
MepCoHalbHbIX JaHHbIX»

JKOHOMMUYECKMne
Peanusaumna nponcxoanT Ha OCHOBE
MPOEKTHO-0H6Pa30BaTENbHOM AEATENBHOCTU B
X0Je UHTEHCKBA.
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KomaHpaa :)

AHxena MauloTa AHHa [ 0N10BEHKO
Tex. cneyvannct AHQANTUK

~riB NGy

YnbAaHa Hnkeesa CeBunHuU CaTtTapoBa
Beb-au3aiiHep MapkeTtonor

fApocnae CopoKMH
Crivkep

Bepa lNlyukoBa

AHQINTUK

Codua AnéxnHa
Mapketosnor

AcmMuk lloHaHoOBa

AHQINTUK
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1. [lpoBeneHmne NpobneMHOro NHTEPBLIO B METOAMNKE
Customer Development (CusDev).

2. MapkeTnHrosble nccnefgoBaHna 1 paboTa Haf
BOROHKOW MPOOaX.

3. Pa3paboTkKa:

- CTPYKTYPbI MNaT@OPMbl Y NEHANHT3;
- QYHKLUMOHaN Nnat@opmbl;

- KNMKabenbHOro nNpoToTuna.

4. Pa3zBuTre HaBbIKOB B xo4e paboTbl Ha MacTep-
Knaccax, npefoctaBnaeMblX MHTEHCUBOM.
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Jlna 3aMeToK:

1) CocTaBuTb rpaduK BCTPeU C 3aka3unkom (bnsHec
LKOna)

2) [TogpobHO pacnucaTb, UTO XOTUM OT 3aKa3umKa
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